- B2B Saa$ Product (OMRRE)

Omnify is a B2B SaaS platform aims to ease the A —— i in CEED O
cold outreach process for businesses with
Improved response rate.

Business companies, marketing and sales o ! Personalised Engagement

agencies. : 0,00, ' ¢

Started in august 2022, it is a work in progress : : Customer Interaction
start up project which will be out for launch in the r o—

market soon. ; iy Streamlining the top of your sales funnel with our
y omnichannel outreach appreach

My role : : ‘ Fry Now
1. User research

2. studied competitor brands, CRM, sales
analytics tools.

. All of the major low fidelity wire frames.

. Log in page

. Credits page TR =I=N==,

Pricing page A section from the landing page

. Structure of the landing page.




User Research

Conducted 20+ user interviews and asked people working in the B2B domain some questions via calls
and Linkedin-
« What are some of the challenges you face while reaching out to your prospects through cold
outreach?
o How difficult do you find the process of building relationships with your customers?
e Some tools that you find are helpful in the process.
Some answers received:
Firstly, it’s difficult to get people to trust you, so you need solid services that

*7 Hi Manya,

people actually require along with a great customer support. Sorry to keep you waiting.
Depends on the type of customer you are targeting, getting bigger ‘?"zgéz.ﬁ;"s’fht“ejf”e’f%';a"’e“’"“
C O m p a n i e S 2: C:)eni;zgnagnﬁﬁh tﬁt;ir gx[ijsrgngcproduct
to buy your services is very tough but smaller companies e e
. . time spent in finding the right POC
a re n Ot d Iffl C U |t. fé:ums’sopl;?seﬁﬁgessigél:g,;o I?eep one’s and
| love the journey I've had in Sales and
Insights drawn: St il e sl
. ) . . There's no.thing | would want to change
e Build your prospects’ trust in your services and products about my journey.
e Being good with words is crucial in cold outreach
: s Davin + 9:29 PM
’ KﬂO\{VIﬂQ the negds of yo.ur gustomgrg “* 1. Automated personalized statements for
o Getting contact information is not difficult —

o Always look for the sales team of a company to contact. 2. Thought process
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Login 9 Omnify Features @ Resources @ Pricing Login 9

Omnify Features @ Rescurces @ Pricing

Monthy Usage: B9 Date Range

110/200

70
=

Subscription Ends in

05 Days

Current Plan : 150 Cr/Month

Our features that are designed to grow your
outreach
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Pay once a
i - month,

JAN - FEB MAR CAPR MAV. UM JUL DEC and use as mUCh Hyper personalised messaging 60 Cr
Hyper personalised messaging 1 on as you want!

Credits Remaining
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g Date Feature Credits Used Omnichannel Outreach 65 Cr
2 No hidden costs, just your optimised
January pricing

Mﬂ'nthy Usage: [ Date Range

200
110 . 110
== [
89 -
[ |
. 68
|
=
I = I
o i

Automate the process

1.04.01.2022 = 50 Personalised Ai generated messages 50 .. . 50Cr
via integrations

100 2.28.01.2022 Zapier - integration used 48 . . -
a 2 Avail credits that never expire!

i
l 68 ' February
== [ Try Now
- 1.04.02.2022 | 50 Personalised Ai generated messages 50
. 2.28.02.2022  Zapier - integration used 20
. Calculate your required credits now

Customization 70 Cr

Sandra Miller
Have any querles? | am heral )
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JAN FEB MAR APR MAY  JUN JUL OCT NOV DEC March
f’f’ yper personalised messaging | _ Customiz? A E 1. 04.03.2022 | 50 Personalised Ai generated messages 100
Frequently Ask tion
2.28.03.2022 Zapier - integration used 10 equently As BRI Dbl
Show Details Can | cancel the subscription anytime? @ Benefits of Omnify Credits
o Close O Feature View

Dewnload « Time-saving, less paperwork, and easy maintenance

How do | earn credits? (V]

« Purchase credits and use them for a wide variety of services
without constraining yourself to a few

Top-Up Credits After ‘show details’, date wise view Wnathappens iy credtsgsts @

finished before the subscription ends?

« Flexible and versatile—can be used across all features

« Your credits are safe in your wallet for one whole year

Select number of credits: :
Can | calculate credits required before @ « An easy and transparent credit system
actually using them?
310 « Great discounts and benefits if you opt for Omnify packages
5 ;
0 500 Omnify Home Contact About How can | keep track of my credits ) « Get the exact support you need per event down to the hour
usage?

« Utilize credits as you wish depending on your event type

Welcome Back!
Login to your account
~ e}
What's new? ) in| @
OR
« Use the easy chrome
t . Email Address
SRIERIOR Logo & Name Features Resources FAQs

« Automated SEO S

» Priorit Su ort emeamber Me orgo assword? > "
y PP R A PR i Hyper-personalised Watch & Listen
messaging Video tutorials and podcasts
Omnichannel Read

|:| Remember my choice to top up every month.

outreach Blogs and guides for you
Already have an account? Sign up
Customization Use
100+ Email & LinkedIn templates
. : T
s @ Terms & Conditions AiitGierad

Twitter Facebook Linkedin Instagram ® 2022 [name] All rights reserved. integrations

Calculate your required credits now Privacy Policy

LOg-In Page Made with @ in India



