


ALMOST EVERY SHIPYARD CEO

“Superyacht tenders and watertoys always cause problems.”

“which tender should we buy”

“Where can we go to for after sales or questions

regarding all those toys on board”






WHAT are the challenges faced

OWNERS TEAM CHALLENGES

e Huge and chaotic market

e Too many products to choose from, what is the best product to fit our
purpose?

Many different parties for maintenance

Multiple different contacts required leads to increased workload

SHIPYARD CHALLENGES

Delivery issues

Space/storage issues
e Garage room arrangement

Coordination problems



How do we deliver our promise?

e Assessment of client for preliminary selection
e Engineering support
e Build process management

e Quality control

e Package customization
e Handling of purchase, delivery and service via 1 person
e Transparent

e Competitive pricing

e Crew training

e International service & maintenance support



WHY choose us?

e Bridge building between superyacht and watersport industries (we
have direct contact with over 360 tender & toys manu facturers)

e We funnel & summarize options catered to your needs

e Earlier involvement in yacht design

e Smooth selection process

e Perfect product purpose to fit
e Smooth building & operation process

e We remain up-to-date with all the latest information

e Testing and video reporting of pre-selection
e Crew training

e [International service & maintenance support



TENDERS & WATER TOYS
SHOULD BE FUN








